JOURNAL OF THE SOCIETY OF HEARING AID AUDIOLOGISTS 





PAWS BD 





FEBRUARY 1958 





IN THIS ISSUE 


The Current Status of 
Clinical Hearing Aid 
Evaluation 

begins on page 6 


Annual Directory of 
Society of Hearing 


Aid Audiologists 
begins on page 12 


’ m7 
Mr. Hearwell’s 4, \ a oe 
Notebook 
see page 10 





your R For Success! 


You Sell the Finest when you sell 


f 
MAICO 7. 


M 


COMFORTABLE 


SALES TESTED 








SRR 


HEARING GLASSES 


Leadership in design and in quality are two characteristics an astute busi- 
nessman looks for before associating with a manufacturer in the sale of his 
product. In the hearing aid field, leadership and quality are synonymous 
with the name Maico. Compare, for example, the new 1958 Maico Hear- 
ing Glasses with others on the market. You’ll find Maico the most slender, 
most attractive of all. Then look further into the Maico way of doing busi- 
ness and you’ll agree that being able to say ‘“‘A Maico Dealer” is a pre- 
scription for your success. 
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Floor plan of a projected Speech 
and Hearing Center to be 
constructed in a famous 
institution 






etric examination 
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performance at lowest cost! 





For Information Write Dept, A-3 


With all this talk about unem- 
ployment rising and trade fall- 
ing off in many parts of the 
country and some people even 
wondering if we might be head- 
ed for another (pardon the out- 
moded word) Depression, let’s 
play pretend for a moment. 

What would happen to hear- 
ing aid dealers and the SHAA 
if we had another major depres- 
sion. 


Would dealerships fail? What 
would membership in the SHAA 
mean in hard times? 

We were talking the other 
day to some others in the busi- 
ness and their opinion is the 
same as our own. In short, the 
answers were encouraging. 

Let’s say there was a depres- 
sion. A hard of hearing man 
who didn’t use a hearing aid 
would stand less chance of get- 
ting a job in competition with 
men who had no handicap, all 
things being equal. 

Moreover, a hard of hearing 
man who had a job during a de- 
pression would stand more 
chance of keeping it if he used 
a hearing aid. 

In other words, a depression 
would force many persons with 
a hearing handicap to reappraise 
their resistance to a hearing aid. 

It would also cause those 
closest to them, their wives, 
their children, their friends, to 
stop ignoring this defect, stop 
talking louder, stop being polite 
about it because then the man’s 





very existence, economically, 
might depend on his understand- 
ing readily what is being said. 

These opinions were pretty 
much unanimous among the peo- 
ple we talked to—a depression 
won’t hurt us. 

As for the SHAA, it was also 
their opinion that, if anything, 
membership in the society would 
become more valuable. Well- 
established, qualified dealers 
would better withstand a de- 
pression, would have the confi- 
dence of the public. 

In other words, the prestige 
value of being a member of the 
industry’s only professional or- 
ganization would far outweigh 
the cost in yearly fees. 

And also, the exchange of in- 
formation made possible by the 
society enables a member to do 
a more effective job in helping 
his clients to a good adjustment 
to their problem. 

No, a depression would not 
hurt the SHAA or the capable, 
well-trained dealer in hearing 
aids, they (and we) feel. 
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Recom mended With Confidence... 
Used With Satisfaction 


Tiny, powerful mercury batteries, pioneered and perfected 
by Mallory, helped the revolution in hearing aid technology 
which has created today’s inconspicuous, highly dependable 
hearing instruments. Since first introducing them, 

Mallory has constantly improved quality, diminished 

size even further, and pioneered new models around 

which new hearing instruments have been designed. You can 
assure your clients the most satisfactory and convenient 
operation of their transistor hearing aids by recommending 
the use of Mallory Mercury Batteries—the leading 
batteries in the hearing aid field. A complete 

line is available for all popular instruments. 





Mallory Battery Company, Cleveland, Ohio 
A Division of 


IN CANADA, 
Mallory Battery Company 
of Canada, Limited, 


PR MALLORVACO Inc | 


Toronto 4, Ontario 





By 
Maurice Miller 


mong the clinical services 
offered by most Audiology 
centers associated with hos- 
pitals and universities and by 
leagues for the hard of hearing 
is a “hearing aid evaluation.” 
The object of this procedure is 
to select for the patient the par- 
ticular hearing aid best suited 
for him according to the type 
and degree of hearing loss pres- 
ent. The hearing aid evalua- 
tion is performed after the 
patient’s hearing problem has 
been carefully assessed. Such 
an audiologic evaluation in- 
cludes at least a pure tone air 
and bone conduction audiogram 
and calibrated speech audio- 
metric tests to determine the 
hearing loss for speech and the 
ability to discriminate speech. 
Agencies offering a complete 
diagnostic service also include 
direct and indirect measures of 
recruitment, tests for non- 
organic deafness when _ in- 
dicated, a speech and psycholog- 
ical evaluation, and other tests. 
Most agencies offering these 
diegnostic services follow one 
of two general procedures in 
performing the hearing aid 
evaluation. One may be des- 
cribed as the predominantly 
“objective” procedure; the other 
as the predominantly “subjec- 
tive” approach. A combination 
of both methods may be used. 
In order to perform an objec- 
tive “hearing aid evaluation,” 
the examiner must have avail- 
able a properly sound treated 
two room testing suite. The 
patient is seated in one of these 
rooms and the test material is 
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The object of “hearing aid evaluation” 
is to select for the patient the particu- 
lar hearing aid best suited for him ac- 
cording to the type and degree of 
hearing loss present. 


presented through a high fidel- 
ity loudspeaker. The examiner 
operates the equipment from a 
control room. A speech audio- 
meter permits the presenta- 
tion of the different test mate- 
rials at intensity levels which 
can be accurately controlled. 
The specific test procedures 
followed in this form of evalu- 
ation are largely based upon 
recommendations made by Pro- 
fessor Raymond Carhart in a 
new classic article written over 
ten years ago. (Laryngoscope, 
56, 1946, 780-794). These tests 
were developed during World 
War II in the Acoustic Clinic at 
Deshon General Hospital in 
Butler, Pennsylvania. In this 
battery of examinations, speech 
alone is used as the test medium 
and the patient is tested first 
without an aid in a sound field, 
i.e. Via a loudspeaker in a prop- 
erly sound treated room. The 
tests are then performed while 
the patient wears each of a 
series of hearing aids which 


were selected by the examiner 
on the basis of the audiometric 
tests previously performed. The 
test battery includes the follow- 
ing: 1. Sensitivity or effective 
gain of the instrument. This is 
determined by establishing a 
hearing threshold for speech 
using spondee words. These 
are words having two equally 
stressed syllables such as rail- 
road, baseball, coughdrop. 2. A 
test of efficiency in noise. 
Speech is presented to the pa- 
tient at a level comparable to 
that of average conversational 
speech. Simultaneously, noise 
is introduced, increasing in in- 
tensity, until the patient can no 
longer repeat the speech mate- 
rial. 3. A test of discrimination. 
A list of fifty phonetically bal- 
anced single syllable words such 
as shoe, stove, and thin is used 
to test the patient’s ability to 
distinguish small differences in 
sound. 4. Tolerance limit. In- 
creasingly intense levels of 
(continued on page 8) 
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Otarion 
Listener 


A Completely Invisible Hearing Aid for Bone Conduction 





Here is an eyeglass hearing aid of the most ad- 
vanced design for bone conduction. Perfected by 
Otarion, the L-23 OTARION LISTENER has no 
cords, no ear molds, no ear buttons, no tubes lead- 
ing to the ear. 

It is housed completely in modern, streamlined 
temples—the ultimate in high style and listening 
comfort—in a complete range of temple sizes, col- 
ors and styles, to meet the customer’s preference. 


OTARION invented the world’s first eyeglass 
hearing aid, The LISTENER—now worn and rec- 
ommended by more prominent people than any 
other. 


OTARION was first with telephone pick-up. 
First with all-direction, 360° listening—both in 
eyeglass hearing aids. 


OTARION created the STEREOPHONIC LISTENER 
—smallest, most streamlined of any eyeglass 
aid—that can be fitted to customers’ own 
frames. Provides directional sound to either or 
both ears, gives new depth and fullness to 
hearing. 


The L-23 was perfected as the result of experience 
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based on Otarion Listener bone conduction eye- 
glass hearing aids in actual use since May 1955. 
It now makes the Otarion line of hearing aids the 
most complete available anywhere and is another 
reason the Otarion franchise is the most sought 
after in the industry. 

All this, plus Otarion’s continuing national 
advertising in America’s leading big-circulation 
media, means more satisfied users, more referred 
leads, and more sales for Otarion distributors. 

If you would like to learn more . . . contact 
Leland Rosemond, President, Otarion Listener 
Corporation, Ossining, New York. 


(Starizn Listener 


co Fr FPO RFRA TION 


OSSINING, NEW YORK 
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speech are presented until 
speech becomes intolerable for 
the patient. The results of 
these tests are used to select a 
particular hearing aid for the 
patient and to help determine his 
specific therapeutic needs. 

In the subjective type of hear- 
ing aid evaluation, the examiner 
again selects a series of instru- 
ments for the patient. Rather 
than carrying out a series of 
formal tests on the patient, 
however, he engages in actual 
conversation with him while 
each of the aids is tried and 
elicites his personal reactions to 
the acoustic properties of the 
aid. This type of evaluation is 
usually performed in a room 
having a moderate degree of 
ambient noise, resembling some 
of the conditions in which the 
patient will actually use the aid. 
The examiner may ask the pa- 
tient a series of questions while 
the different instruments are 
tried. Visual cues may be sup- 
pressed during some or all of 
the evaluation forcing the pa- 
tient to rely upon his auditory 
sense. A given hearing aid may 
be selected and different re- 
ceivers and tone control adjust- 
ments tried until the patient 
selects a combination most 
agreeable to him. This, in 
essence, constitutes a “subjec- 
tive hearing aid evaluation.” 

Research in progress at the 
Speech and Hearing Clinic of 
Columbia Presbyterian Medical 
Center has focused our atten- 
tion on important limitations of 
the “objective” form of evalua- 
tion as ordinarily performed. 
(Miller, Maurice H. and Sprung, 
Audrey J. The Variability of 
Discrimination Scores in Clin- 
ical Hearing Aid Evaluations. In 
Publication) In this research, a 
series of patients with percep- 
tive or neural losses of hearing 
who had never before used a 
hearing aid were given an “ob- 
jective” hearing aid evaluation. 
Where a significant difference 
in discrimination scores was 
found on this evaluation between 
two aids, the patient was retest- 
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ed on the same day or the next 
day to determine whether the 
difference originally found 
could be repeated on retest. In 
the case of some patients, the 
entire evaluation was repeated 
with the order in which the 
hearing aids were originally 
tried reversed, viz. the last 
hearing aid was retested first, 
the next to the last aid tested 
second, etc. 

We have been impressed by a 
striking lack of consistency in 
the results of discrimination 
testing which occurs when the 
hearing aid evaluation is thus 
repeated on _ selected patients 
with neural deafness. We find 
that as the patient learns to 
tolerate and utilize amplified 
sound, his test results improve 
not alone with the recommend- 
ed aid, but with most instru- 
ments having essentially com- 
mon characteristics. Seeming- 
ly large differences between 
aids in tests of discrimination 
ability are difficult to repro- 
duce on re-evaluation in this 
group of patients. The aid 
which yields the poorest scores 
on the initial evaluation some- 
times gives the best results on 
the repeat examination. These 
findings are based upon a small 
number of problem cases of 
neural deafness seen in a diag- 
nostic Audiology clinic associ- 
ated with a medical center. 

These findings lead us to in- 
quire as to whether it is possible 


to perform a meaningful “ob- 
jecive” hearing aid evaluation 
on a patient with neural deaf- 
ness who has never been ex- 
posed to a hearing aid. Results 
of discrimination tests seem to 
change radically as the patient 
adjusts to the test situation and 
learns to tolerate amplification. 
If the examiner fails to go back 
and recheck the consistency of 
results obtained on his evalua- 
tion, he will fail to note these 
changes and may be deluded 
into believing that an aid yield- 
ing superior results on one eval- 
uation will give the same results 
a week or a month later. Our 
patient is not a static organism 
and his responses are affected 
by such factors as_ learning, 
fatigue, rapport with the exam- 
iner, and attitude toward ampli- 
fication. Unless we subject all 
our “standard” procedures to 
rigorous scrutiny, we may con- 
tinue to perpetuate possible 
errors in our clinical programs. 

An effort was made to deter- 
mine the effect of a program 
of auditory training on the 
discrimination ability of a 
group of patients with per- 
ceptive hearing impairments 
who did poorly with the differ- 
ent hearing aids tried on the 
first hearing aid evaluation per- 
formed. A hearing aid was not 
recommended for any of these 
patients because their discrim- 
ination scores and other test 

(continued on page 17) 





Dr. Maurice H. Miller is Director 
and Chief Audiologist of the 
Speech and Hearing Clinic of Co- 





flout the rbuthonr 


lumbia Presbyterian Medical Cen- 
ter, and Instructor in Audiology in 
the Department of Special Educa- 
tion of Teachers College, Columbia 
University, both in New York City. 

While in the armed service Dr. 
Miller was Chief Audiologist at the 
Audiology and Speech Section of 
the Eye, Ear, Nose and Throat Serv- 
ice of Valley Forge Army Hospital 
in Phoenixville, Pennsylvania. He 
also served a term as clinical psy- 
chologist in the Audiology and 
Speech Center of Walter Reed Army 
Medical Center in Washington, D.C. 
Prior to entry into the service, Dr. 
Miller was Speech and Hearing 
Therapist and Clinical Audiologist 
in the Speech and Hearing Center 
of Lenox Hill Hospital in New York 
City. 
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MODEL 15-A Clinical Audiometer 


performs all these diagnostic 
speech and hearing tests: 


ae ‘Sept 






® Pure tone air conduction ® Stenger ® Above threshold audiogram 
| tt and a. PeomeT © Shifting voice @ Masking audiogram 
®@ Pure tone bone co on ® Delayed feedback — wi 
with and without masking Cea ae pe ia si 
® Doerfler — Stewart Y 
| e pate loudness balance, iy Geils hen solien e Warble tone with accessory 
| © Equal loudness contour, © Difference limen : prem a ae 
monaural © Audiometer Weber ® Pure tone audiometry with ] 
\ a Psycho-Galvanometer. j 
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At 7 / 


If you are now doing or are planning to do 
any of the above tests, you will want to 
place your confidence in this proven unit, 
accepted by leading doctors, hospitals and clinics. 
The advanced design of the Beltone Model 15-A 
Clinical Audiometer is the result of five years 
work by Ralph Allison, pioneer audiometric en- 
gineer, and the Beltone Laboratories. This ex- 
tremely versatile unit, Beltone’s finest audiom- 
eter, enables you to perform ail the speech and 
pure tone tests necessary for a complete hearing 
evaluation. 

Two channels, which may be used either inde- 
pendently or mixed, enable signals to be pre- 
sented from both channels into one receiver, or 
into both receivers from one channel. Either 
white noise or complex noise masking is available 
on the 15-A. Inputs are included for both high and 
low level tape recorders, microphone, phonograph, 
warble tone adapter, P.G.S.R. unit, plus all stand- 
ard audiometric equipment—providing complete 
facilities for one or two room testing. 

Size: 224% ” wide, 13%” high, 14” deep. 

Weight: 33 lbs., including accessories. $785. 


Mail coupon TODAY for FREE descriptive brochure 


10-A AUDIOMETER 


Model 10-A Portable Audiometer for 
diagnostic work features easy-to-read 
calibrated dials, air and bone conduc- 
tion receivers, masking tone calibrated 
in decibels of effective masking. Only 
11 lbs. weight. Price—$350. 





Audiometer Division, Beltone Hearing Aid Co., Dept. 9-134 
2900 W. 36th Street, Chicago 22, Illinois 


Please rush me FREE illustrated brochure that shows how Beltone’s 
15-A Clinical Audiometer gives me complete facilities for hearing 
evaluations. 


AUDIOMETERS ““—— 

















produced by Address 
BELTONE HEARING AID CO. City Jone State 
* 2900 West 36th Street, Chicago 32, Illinois 
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Auman Yature.. 


IS A VERY 
funny thing, thought Mr. Hear- 
well, realizing it was far from 
an original thought. It passed 
through his mind as he sat at 
his desk one afternoon looking 
at a pair of hearing aid 
spectacles. 

He was waiting for the ad- 








vertising representative of the 
local paper and was trying to 
phrase in his mind the best 
words for his next advertise- 
ment to make the spectacles ap- 
peal to the hard of hearing 
when vanity had kept them 
from getting ahead. 

The spectacles he held in his 
hand were for a client who had 
20-20 vision. 

“What it really amounts to,” 
thought Hearwell, “is that 
people are willing to admit one 
defect to cover up another.” 

Before he could carry that 
line of thinking further his sec- 
retary came in and told him that 
Sam Garrett from the news- 
paper was there. 

After Sam got settled, Hear- 
well told him the size ad he 
wanted and asked Sam what 
thoughts he had on the matter. 

“How about a straight-for- 
ward approach like this?” said 
Sam, pausing a moment. “A 
picture of the hearing aid spec- 
tacles and the brand name 
under them. 

“We catch their eye at the 
top with a simple statement of 
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MR.HEARWELLS 


what it is. We say ‘Hearing 
Aid Spectacles.’ At the bottom 
of the ad we explain the advant- 
ages, the fact that all of the 
hearing aid equipment is com- 
pletely concealed, no one would 
know that they were hard of 
hearing.” 

Mr. Hearwell thought for a 
long moment before saying any- 
thing. When he did talk he 
didn’t, at first, comment di- 
rectly on what Sam had said. 

“TI saw an interesting ad the 
other day,” said Hearwell. “It 
was an advertisement for eye- 
glasses. The ad referred to the 
product as ‘Eye Wear’. Are 
you familiar with the ad?” 

“Yes, I know the one you 
mean,” said Sam. 

“Well, Sam, I don’t know 
much about the fine points of 
advertising — that’s your busi- 
ness — but to me that ad had 
appeal. 

“I got to thinking about it, 
remembering the advertise- 
ments for eyeglasses over all 
the years, and how much those 
advertisements have changed. 
I looked at that ad and realized 





that the oculists and their col- 
leagues had finally stopped 
thinking defensively. Here, 
they were selling their product 
not just as a necessity but as 
something more than that, some- 
thing desirable. I wondered if 
perhaps we might use some- 
thing like that. What do you 
think?” 

Sam smiled. “I see what 
you’re driving at,” he said. “Of 
course, why didn’t I think of it? 
You’re right!” With that, 
Sam took a pencil from his 
pocket and rapidly began 
sketching an ad layout for Mr. 
Hearwell. 

He looked up. “We could 
call it Ear Wear,” he said. 

“Well, that doesn’t suit does 
it,” said Hearwell. People 
could confuse it with costume 
jewelry, with earrings.” 

They talked another half 
hour, each of them proposing 
an idea and then attacking it. 
Then Hearwell said: 

“That’s about the best we’ve 
been able to come up with Sam 
— your idea of calling it “Hear 
Wear’ instead of Ear Wear.’ 
There are arguments that can 
be used against it. There are, 
no doubt, a lot of better ways of 
doing it, but let’s try this. Let’s 
see what kind of results this ad 
will bring, what reactions we get 
from people, then we’ll know if 
we’re going in the right direc- 
tion.” 

Sam nodded. He got up to 
go. Hearwell said one more 
thing before Sam left: 

“Drop back next week, Sam, 
and we’ll compare notes on this 
ad. We'll go at the problem 
again. There must be a non- 
defensive approach in advertis- 
ing our services that will get 
our message to the people who 
most need our help — those 
whose vanity will not let them 
correct their hearing. 
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Here is the least con- 
spicuous hearing aid 
on the market today. 
Beautifully and 
handsomely styled 
... adjustable to fit 
the ear. No special 
frames needed. 
Equally attractive on 
men or women. 
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Optical service on 
Tonemaster 
Templette models 
available only 
through accredited 
members of the 
optical profession 


* é 


There is nothing to 
rival or equal the 
slim, slender design 
of the Templette... 
exclusive anodized 
aluminum and plas- 
tic design makes it 
unquestionably the 
most fashionable and 
glamorous hearing 
aid in the country — 
ahead - of - the - field 
design recognizable 
immediately. 
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> TONEMASTER Announces New 
oe TEMPLETTE” 


20 flattering color combinations 
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20 flattering color 
combinations com- 
pliment anvone’s ap- 
pearance. Pre-drilled 
guide holes make the 
Templette easy to fit 
in the office ... in the 
home. This is a high 
powered hearing aid 
to fit even your most 
severe cases — 
no feedback, no dis- 
tortion. 





Tonemaster's Aggressive Merchandising Program — Tonemaster’s 
national advertising and merchandising program is specifi- 
cally designed to develop quality leads. Advertising mats, 
counter cards, literature, folders, mailers, letterheads and 
other merchandising helps are all available to Tonemaster 
Dealers. Factory paid advertising, both national and in key 
dealer markets, supplements each dealer's own efforts. 


TV— Each week Tonemaster is featured 
on network television. A free hearing 
aid is given away to worthy recipients 


all over the U.S. Prominent local deal- 
er mention is made each week. 








Magazines 

The Tonemaster Templette will re- 
ceive the most extensive national mag- 
azine promotion in the Company's his- 
tory. Beginning with the February 8 
issue of the Saturday Evening Post 
millions of people will be reading about 
the new Tonemaster Tem plette. 





It is the considered opinion of leading audiologists, optom- 
etrists and opticians that the new Tonemaster Templette is 
by far the most outstanding and best looking eyeglass in- 
strument in the country. 

Write for complete Dealer Proposal Manual containing in- 
formation on the new Tonemaster Templette and other famous 
Tonemaster on-the-head instruments and conventional aids. 


Newspapers 

Both at the national and local level 
Tonemaster is carrying on a consistent 
campaign, building quality leads that 
produce high volume dealer sales. 


Your inquiry is cordially invited. All communications 
will be held in strict confidence. 


MANUFACTURING COMPANY 


“ j 128 SOUTH MONROE ¢ PEORIA, ILL. © PHONE 6-0871 





ANNUAL DIRECTORY 








of ‘ndividuals and firms registered as 


CERTIFIED HEARING AID AUDIOLOGISTS 


Gy the SOCIETY OF HEARING AID AUDIOLOGISTS 


ARIZONA 


PHOENIX 
Farnell, Raymond, 520-522 Security 


Bldg. 
ARKANSAS 
TTLE ROCK 
Howell Robert E., 114 E. Capitol 
Williamson, Robert E., Lobby 
Donaghey Bldg 


CALIFORNIA 
BELMONT 
Iffla, Harry B., 


Real 

FRESNO 

Damron, Jack, 2036 Mariposa St. 

HUNTINGTON PARK 

Glanz, Floyd O., 2624 Saturn 

Gianz, Georgina M., 2624 Saturn 
Firms 

Maico-Microtone Hearing Service, 

INGL - ; 

Fleming, Lawrence E., 423 E. Hill- 


crest 

LONG BEACH 
s, Horace E., 

Bldg. a 
beni. Ruby A., 709 Heartwell 

Bld 
a, John L., 701 Kress Bldg. 
—” Ruth M., 709 Heartwell 
Bld 


Gibbons, Wyatt E., 


wn Robert E., 320 Vine Ave., 
Suite 1010 x 

Woodbury, Nathaniel H., 302 Kress 
Bidg. 


1068 El Camino 


709 Heartwell 


709 Heartwell 


Firm 
ey of Long Rech, 701 Kress 
MONROVIA ——o 
Begley, John H., 140-a E. Colorado 
Blvd. 


Firms Rye 
Maico of Monrovia, 140-a FE. Color- 
ado Blvd. 
OAKLAND 
Ashlock, Charles W., 


St. oy 
Taylor, Jack B., = Franklin St. 
Firm: 


1511 Franklin 


Beltone Hearing Sariions 1511 Frank- 


Inskeep, a K., 205 N. Laurel 


Day, Aled D -» 110 N. Robles Ave. 
Proctor, Joe G., 407 E. Green St. 
REDLANDS ! 
Pahl, Harold L., 4 Orange St. 
RICHMOND 
Burt, Floyd C., 
RIVERSIDE E : 
Fessenden, James A., 3539 8th St. 
Fessenden, Millie S., 3539 8th St. 
LeRoy, Lewis G., 310 Loring Bldg. 
SACRAMENTO ; 
Adams, Clint F., 1019A 9th St. 
Delk, James H., os “kt 
Kinstler, John C., 1014 Medico- 
Dental Bldg. 
Magures, Grady P., 1007 9th St. 
irms 
Beltone Hearing Service, 1007 %th 


413 10th St. 


St. 
Delk Hearing Center, 1823 ‘‘K’’ St. 
SAN BERNARDINO 


Abrams, Morris, 543 ““E” 


Daniel, Esther R., 201 , isibindlaats 
Bld 

Richardson, Kenneth B., 4665 Gene- 
vieve St. 
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Firms 
Beltone Hearing Center, 543 “E” 
Street 
SAN DIEGO 
Conn, Verl E., 909 6th Ave. 
Krueil, Gus, 306 Bank of America 
Bldg. 
Firms 
Maico Hearing Service, 306 Bank of 
America Bldg. 
SAN FRANCISCO 
Scheu, Clarence E., 26 O'Farrell St. 
Scheu, Nora D., 26 O'Farrell St. 
em Charles S., 26 O'Farrell 


SAN JOSE 

Lyons, Jimmiz2, 309 First Natl. Bank 
Bidg. 

Sandretto, Edward J., 40 E. San 
Antonio St. 


Firms : 
Bcltone Hearing Service, 309 First 
Natl. Bank Bldg. 


SAN LEANDRO 

Huffaker, Dautin Webb, 1379 E. 14th 

SAN LUIS OBISPO 

Schuldt, Norman I., 20 N. Broad St. 

SANTA BARBARA 

Schuldt, Frank J., 929 Anacapa, Box 
776 

SANTA CRUZ 

Fortier, Joseph P., 

STOCKTON 

Weed, Lydia Miller, R.N., 421 FE. 
Market 


1330 Pacific Ave. 


Firms 
Beltone Hearing Service, 421 EF. 
Market 
TORRANCE 
Milsom, Herbert J., 5311 Dindewald 
Rd. 
VALLEJO 
Lusk, Eber S., 916 Marin St. 
VAN NUYS 
Stein, David D., 14442 Victory Blvd. 
Firms 
Center of Better Hearing, 14442 Vic- 
tory Blvd. 
WALNUT CREEK 
Reitze, Rheule, 1535 Main St. 
WEST LOS ANGELES 
Adkins. Owen E., Jr., 1442 West- 
wood Bivd. 


COLORADO 
COLORADO SPRINGS 
Pigg, Marvin H., 21 E. Bijou St. 
Pigg, Rosa Mae, 21 E. Bijou St. 
Firms 
Pikes Peak Hearing Center, 21 EF. 
Bijou St. 


Corske, Harvey H., 1546 Glenarm 
Place 
Hoffman, Carl G., 631-15th St. 
Hover, Noel L., 15 46 Glenarm Place 
Langham, Carl L., 323 Symes Bldg. 
Langham, Rosa "Lee, 323 Symes 
Bldg. 
Needham, Frank D., 630 Empire 
Needham, Ruth H., 630 Empire 
Riddle, Harvey C., 1554 California 
Warner, Mace, 534 16th St. 
Firm 
= Hearing Aids, 323 Symes 
Bldg. 
Maico of Colorado, Inc., 1546 Glen- 
arm Place 


CONNECTICUT 
BRIDGEPORT 
Davis, Irwin A., 78 John St. 
Dubin, Allan M., 83 Fairfield Ave. 
Dubin, Lillian, 83 Fairfield Ave. 
DANB 
Knapp, George B., 
STAMFORD 
Jackel, Simon S., 49 Denise Dr. 


DELAWARE 
WILMINGTON 
Ryon, Judson D., 103 E. 7th St. 


DISTRICT OF COLUMBIA 
WASHINGTON 

Ahearn, F. Davis, 1405 ““K"’ St., NW 
Rosemond, aes T., 1410 New York 


Ave., 
FLORIDA 
CLEARWATER 
Coil, Grover C., Roxy Motel, Haines 
Rd., Rt. 1, Box 363 


494 N. Main St. 





year 


your area. 


promptly. 





PHYSICIANS - TEACHERS - CLINICIANS 


You may use this list as a 
‘round reference when you need the 
name of a reliable hearing aid audiologist in 


This is the only official list of 
firms and individuals authorized to exhibit 
both the Seal of Excellence and the Certificate 
of Competence, Reliability and Responsibility 
issued by the National Certification Board. 
Specific inquiries concerning member facilities 
in your locality will be answered fully and 








JACKSONVILLE 
Moros, Herbert E., 
ORLANDO 

Frank. Arthur V., 104 S. Main 
Parker, L. H., 104 S. Main St. 

ST. PETERSBURG 

aaa, Albert C., 203 Fifth St., 


TAMPA 
Neale, Howard C., 5108 Poe 
Osborne, Billy, I. 4201 Kensington 


GEORGIA 
ATLANTA 
Whidby, John B., 


AUGUSTA 
South, James O., 619 Greene St. 
COLUMBUS 

Keel, John W., 


118 W. Adams 


260 Peachtree St., 


314-13th St. 


irms 

Beltone Hearing Service, 314-13th St. 
IDAHO 

BOISE 


Faught, John C., Box 2572 
Faught, William S., Sr., Box 2572 
Gordon, Orpha D., ‘1202 Washington 


St. 
ILLINOIS 

CHICAGO 
Long, Roger H., 11204 S. Michigan 
Lowe, Charles A 8 S. Michigan 
Marcuccci, Dean i 55 E. Washing- 

ton 
Shoup, Maurice W., 30 N. Michigan 
Tullis, Lois, 8 S. Michigan 
vows, Edward J. 71 €E. 


Monroe 


Firm 

ey Utilities a Chicago, 55 
E. Washington St. 

Beltone Hearing Service, Inc., 71 E. 
Monroe St. 

Roseland Better Hearing Service, 
11204 S. Michigan 

Telex Hearing Center, 30 N. Michi- 
gan 

DECATUR 

Lyon, William P., 957 E. Main St. 

ELMWOOD 

Rimington, Wilfred, Box 646 

PARIS 

Vaughn, Richard W., Outer North 
Main St., Twin Lakes 

PEORIA 

Beatty, Rowland J., 304 First Natl. 
Bank Bldg. 

Cone, Oscar R., 210 S. Jefferson 

Lyons, Kathryn, 304 First Natl. 
Bank Bldg. 


Firms 
Peoria Audiphone Company, 210 S. 
Jefferson 

PRINCETON 
Gibbs, Winsor M., 
ROCKFORD 
Flagg, Josephine, 206 S. Main St. 
Gale, Nathaniel, 206 S. Main 
ROCK ISLAND 

Garver. Stanley K., 3604 18th Ave. 
SPRINGFIELD 

Touch, A. A., 406 S. 6th St. 


INDIANA 
HAMMOND 
Pratt, Mary, 5305 Hohman Ave., 
Suite 508-9 


112 E. Peru St. 


Firms 
Beltone Hearing Service of Ham- 
mond, 5305 Hohman Ave., Suite 
508-9 


(continued on page 13) 
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Here’s the world’s smallest complete hearing 
aid . . . worn entirely in the ear. This 
smaller-than-a-postage-stamp Telex weighs 
3/10 of an ounce, complete with battery, 
and features four transistors, ‘‘off - on" 
switch, separate volume control. It’s hermeti- 
cally sealed amplifier for long trouble-free 
life is another Telex exclusive. Fits losses 
to 65 d.b. Excellent for binaural fittings, 
even for those persons with more severe 
losses. Also available as barrette and high- 
fashion earrings. The acme of hearing aid 
quality in a truly modern design. 


Cochind-the -car 


Compare the Telex behind-the-ear . . . 
you'll find it’s much smaller and more pow- 
erful than any other behind the ear hearing 
aid made today. Receiver is Telex engineered 
for clearer tone and yet is just ONE- 
FOURTH the size of most external receivers. 
Four transistors and advanced circuitry de- 
liver powerful performance previously found 
only in body-worn aids. Features ‘‘off-on’’ 
switch, separate volume control, hermetically 
sealed amplifier. Uses No. 675 battery. Here 
is a years-ahead, ounces-lighter and inches- 
smaller hearing aid that spells volume sales. 











































NEW 
(Mn We 


Smaller than a postage stamp . . . the 
first truly cordless hearing aid ever 
made . . . worn entirely in the ear. 
This Telex has separate volume con- 
trol, off-on switch, four transistors, 
hermetically sealed amplifier. Weighs 
just 3/10 of an ounce, complete with 
battery, ready to wear. More power- 
ful than any other all-in-ear aid .. . 
fits losses up to 65 d.b. 








Barrette Style 


MODEL 962 * 


Fitted to users own eyeglasses € 

in minutes—simply replaces the 

behind-the-ear portion of eye- 

glass bow. Volume control, off- 

on switch, four transistors. 

Weighs just 7/10 of an ounce. 
Available in eyeglasses, barrette 
and ear suspended. Brings bi- 


naural fittings into reasonable 
price range. eeeceeceaseeeees 


* Also available 


with external 
receiver. 


MODEL 959-M 





























- 
~ 
Luxury features abound in Ky “ 
this 3 transistor Telex. Two- rn ° 
position tone control, volume e ° 
control, off-on switch, tele- e ° 
phone pick-up switch and ° 


choice of 3 receivers. Worn 
as barrette, with headband or 
in conventional manner. Uses 
economical 625 battery. 
Quality features in a moder- 
ate priced, medium gain in- 
strument 


ACCURATONE 


Telex ear level hearing at a 
traffic - building $79.95 sug- 
gested retail price . . . a price 
leader with quality features sel- 
dom found in an instrument sell- 
ing under two hundred dollars. 
Accuratone is ear-suspended, has 
built-in receiver, four transis- 
tors, volume control, off-on 
switch, tone control. Uses eco- 
nomical 625 battery. Modern 
design and features at a low, 
low price. 


MODEL 960 










Available as ear - borne, 
barrette or eyeglass model, 
the Telex 960 features 
four transistors, volume a 
control, slide-out battery ' 
compartment. Weighs 
7/10 of an ounce. No 
visible receiver—sound is 
piped to ear canal thru 
clear tube. Finest ear-level 
hearing, modestly priced. 





the can 


PREVIEW ... (Coming Soon!) 
Brand new .. . all new, this 


behind-the-ear Telex will fit NEW i: 
24 of all losses you encounter 


Miniature beyond your fondest 


hopes, the receiver alone is 
just one fourth the size of ‘es 
conventional in-the-ear receiv- 


ers. Four transistors deliver 
power never before found in 
an earborne aid. Equipped 
with off-on switch, separate 
volume control, hermetically 
sealed amplifier. 


4 
~ 
3 




























Slim, good-looking eyeglas- 
ses by Telex conceals a pow- 
erful hearing instrument. 
Handsome bows are thinnest 
yet made — exclusive with 
Telex. Right and left bows 
for single or binaural fit- 
tings. Four transistors, off- 

° on switch, separate wire- 

Ms wound volume control. 

‘ Beauty, power and advanced 
6 ee? design in the medium price 
range. 





line to 
re. 


MODEL 957-M 





Small as a matchbook, this 
Telex fills the demand for a 
first quality hearing aid at 
minimum cost. Worn as bar- 
rette (Telecomb), wristband 
(Teleband) or on the body. 
Three transistors, volume con- 
trol, off-on switch, three re- 
ceiver choices. Operates for 
less than two cents per day. 
Finest Telex quality in a 
modestly priced hearing aid. 





MODEL 17 





This five transistor Telex is 

the powerhouse of the in- 

dustry. Delivers undistorted 

power up to the threshold } 
of pain—145 decibels. Bat- 

tery life to 350 hours. Features three-posi- 
tion tone-control, volume control, off-on 
switch, three receiver impedances. Fits the 
most severe losses that can be helped by a 
hearing aid. 


No 
Postage Stamp 


Postage 
Will be Paid N 
ecessary 
If Mailed in the 
United States 


by 
Addressee 








BUSINESS REPLY CARD 


First Class Permit No. 2682, St. Paul, Minnesota 











TELEX 
Telex Park 
St. Paul 1, Minnesota 
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Here is a pair of eyeglasses so handsome and attractive 
that you'd never guess they concealed Telex hearing 
power. These ultra-slim bows are the most graceful yet 
made and they’re exclusive with Telex. Bows come in 
rights and lefts and can be fitted binaurally with very 








fine results. The empty bow (in a single fitting) con- » : 
tains a spare battery compartment. Telex Tele-Spex fea- 
tures four transistors, off-on switch and a separate wire- 
wound volume control. Here is power, coupled with truly 
advanced design for maximum sales appeal. 
Since 1936 the Telex crest has signified uncompromising quality 
in hearing aid manufacture. Telex controls completely every phase 
of hearing aid design, development, and production. Now, with 
three brand new instruments in the Telex line, and more to come 
. it may be wise to re-examine your position, your lines and 
your prospects for the future. If a full, well-rounded line of new 
instruments is what you want, investigate the many advantages 
of doing business with Telex—the NEW line for 1958. Drop 
the card in the mail for more information . . . right now! 
TELEX BUILDS FOR THE FUTURE... 
en ee oe ees eee ee eee ee ee Oe a 
TELEX @ Telex Park @ St. Paul 1, Minnesota 
Construction now underway on Telex Park acreage will add 
30,000 square feet of space to our research, development and 
production facilities. This investment in the future typifies the > 
YOU BET I’M INTERESTED — spirit of leadership shared by Telex and its distributors today. 
We believe in our distributors, our product, our industry and 
Send me more information about your new line of instru- our future. I hope that we will have the opportunity of dis- 
ments for 1958. cussing the new Telex line with you soon. 4 





ae 


President 


I now cover the following territory :__ — 











Name 








Address 





City & State 








TELEX @ Telex Park @ St. Paul 1, Minnesota 
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INDIANAPOLIS 
Chew, Donald C., 532 Bankers Trust 


Com, “Mabel G., 532 Bankers Trust 
Bldg 


PLEASANTVILLE 

Smith, Esther N., 

SOUTH BEND 

Brandon, Orville K., 130 So. Main 
Olander, Katherine, 420 Shetland 


Bldg. 
IOWA 
AMES 


Osiund, Arthur E., 308 Main St. 
CEDAR RAPIDS 
Touro, Reginald G., 302 Paramount 


Bldg. 

COUNCIL BLUFFS 

Barnes, Faye M., 208-9 Bennett 
Bldg. 

DAVENPORT 

Larson, Erling, 502 Davenport Bank 
Bldg. 

McClenahan, Edgar A., 525 Union 
Arcade Bldg. 


Firms , 
Hearing Aid Service Company, 525 
Union Arcade Bldg. 
DES MOINES 
DeHaven, Alice, 302 Kresge Bldg. 
Grout, Paul D., 411-6th Ave. 


irms 

Maico of Des Moines, 411 6th Ave. 
SIOUX CITY 

Dobrofsky, Ben, 420 Nebraska St. 


Firms 
Maico Hearing Service, 420 Neb- 
raska St. 


KANSAS 
WICHITA 
Kent, Buel C., 216 E. First 
Rice, Woodrow R., - E. First St. 


Firm: 
Beltone Hearing Taveten, 216 «—«E. 


First 
KENTUCKY 


ASHLAND 

Browning, Stanley I., Room 222-224 
Mayo Arcade 

LOUISVILLE 

Graves, Adel, 704 Francis Bldg. 

Mahoney, Clarence O., 316 W. Chest- 


nut St. : 
obertson, Howard C., 320 W. 
Chestnut St. 

Robertson, Marcia G., 320 W. Chest- 


nut St. 
Firms ; 
Beltone we Service, 704 Fran- 
cis 
Wilkins Fiesstnn Aid Company, 320 
W. Chestnut St. 


LOUISIANA 


BATON ROUGE 

Sheeks, Mary M., 408 Laurel St. 
NEW ORLEANS 

Faust, Frank L., 709 Pere Mar- 
quette Bldg. 

— Peter H., 327 Carondelet 


Rusich, Frank a 0 Carondelet St. 


Mistich Hearing "Caste, 327 Caron- 
delet St. 

SHREVEPORT 

Hays, Carroll H., 2619 Virginia Ave., 
Box 9095 


MASSACHUSETTS 


BOSTON 7 
Carter, Leroy B., 805 Statler Office 
Bldg. 
Southworth, Lawrence, 178 Tremont 
St., Suite 305 
NEW BEDFORD 
Edlund, Ivar H., 628 Pleasant St. 
Edlund. Ruth M., 628 Pleasant St. 
PITTSFIELD 
Christman, Frank P., 74 North 
Street 
Firms 
Audiphone Company, 74 North Street 
SPRINGFIELD , 
Mattingly, Albert L., 130 Maple St. 


Firms 
—— Hearing Service, 130 Maple 
WEYMOUTH 
Prendergast, James F., 69 Gale Rd. 


WORCESTER : 
Trinder, Wallace A., 340 Main St. 


MICHIGAN 


BATTLE CREEK 
Cosi, Larry D., 349 Capital Ave., 


cist, G. Ralph, 1824 Territorial Rd., 
WwW 


BERVILLE 
Nettnay, Charles G., 
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BIRMINGHAM 

JOHN, EVERETTE G., 15509 Buck- 
ingham 

DETROIT 

Brenaman, Hette E., 1566 Woodward 

Brenaman, Ronald H., 1566 Wood- 
ward 

Dague, Henry C., 522 David Whit- 
ney Bldg. 

Grady, Troy V., 522 David Whit- 
ney Bldg. 

Green, = 1566 Woodward 

Malec, Walter J., 733 Book Bldg. 

Quinkert, Louis J., 1121 Book Bldg. 

Taylor, Dennis C., 522 David Whit- 
ney Bldg. 

Tock, Orson W., 1566 Woodward 

Williams, Cecil "H., 28 W. Adams, 
Suite 702 

li, Thornton, 28 W. Adams, 

Suite 702 
Audiph Cc y 7" Detroit, 28 
W. Adams, Suite 702 

Beltone Detroit Company, 1566 
Woodward 

Maico of Detroit, 522 David Whit- 
ney Bldg. 
Malec Shearing Aid Center, 733 Book 
Bldg. 

FLINT 

Grossmann, Karl A., 603 Mott Foun- 
dation Bldg. 

Wilson, M. Ethel, 205 Paterson Bldg. 

Firms 

Audiph Company, 603 Mott 
Foundation Bldg. 

Maico Flint Company, 205 Pater- 
son Bldg. 

GRAND RAPIDS 

Banta, Fred W., 9 Ransom Ave., 


NE 

Heinz, William L., 1420 McKay 
Tower 

Knapp, ag | G., 315 Lake Mich- 
igan Dr., N 

Knapp, Herbert C., 315 Lake Michi- 
gan Dr., 

Murtaugh, John L., 220 Medical Arts 
Bldg. 


Wood, Kenneth S., 9 Ransom Ave., 


Weed, Kenneth S., Jr., 9 Ransom 
Ave., NE 
Wood, Lewis F., 9 Ransom Ave., NE 
«Firms 
Audiph y, 9 Ransom 


Ave., NE © . 














Beltone Hearing Seevten, 315 Lake 
Michigan Dr., 

Maico Hearing’ Po 220 Medical 
Arts Bldg. 

GROSSE POINTE 

Johnson, Clifford D., 744 Neff Road 

HUNTINGTON WOODS 

Williamson, Stanley W., 13100 Lud- 


ow 

LINCOLN PARK 

Ladouceur, J. Bert, 1114 Southfield 

PONTIAC 

Komara, John S., 1105 Pontiac State 
Bank 

SAGINAW 

Pearsall, Parke W., 107 N. Jeffer- 
son 

aan Hugo T., 736 S. 12th 
t. 


Firms 
Audiph pany of Saginaw, 
736 S. 12th St. 
Beltone Hearing Service, 107 N. Jef- 
lerson 
SAUGATUCK 
Newnham, Richard B., 


MINNESOTA 


DULUTH 

Lundblad, Edward W., 1225 Medical 
Arts Bldg. 

MANKATO 

a Theresa, C., 41014 S. Front 


MINNEAPOLIS 

Adams, L. E., 4510 Excelsior Blvd. 

Burger, Richard, 4318 Upton Ave., S 

Hawkinson, Fennie, 330 Medical 
Arts Bldg. 

Wallace, Mildred; 3652 Lyndale So. 





Firms 

Adams Brothers, Inc., 4510 Excel- 
sior Blvd. 

Audiphone Co., 330 Medical Arts 
Building 
ST. PAUL 

Carver, Glenn L., 116 New York 
Bldg. 

Dierke, H. J., 475 Medical Arts 
Bldg. 


Kelly, Louis J., 271 Lowry Medical 
Arts Bldg. 


Firms 
Telex Hearing Center, 116 New 
York Bldg. 





ANY STYLE 


claim. 


® Mixes rapidly 
® Not tacky 











—— Haue you tried 


Formtex Impression Compound 


® Absolutely no shrinkage 


Use this greatly improved product and 
be convinced. 


Ask for our brochure and 
further particulars 


ee MOULDING LABORATORIES 


t's important 
THAT YOU KNOW WHERE 
TO BUY QUALITY 


Eanmolds 


+ ANY MATERIAL 


No matter what your requirements as to ear- 
mold style or material we can meet your needs 
with a quality product. Twenty years of con- 
tinuous, high-quality production backs our 





® Sets slowly 
® No ear distortion 





55 E. WASHINGTON STREET 
CHICAGO 2, ILLINOIS 


Highest Quality Products for 20 Years 
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MISSOURI 
KANSAS CITY 
Gidley, Leonard G.. 1001A Grand 
Avenue 
Miller, Penni E., 415 Professional 

Bidg. 
Rosen, M. A., ms Bryant Bldg. 


Audiphone Company of Kansas 

City, Inc., 415 Professional Bldg. 

Be tone Kansas City Hearing Serv- 
ice, 1001A Grand Avenue 

Maico Kansas City Company, 2007 
Bryant Bldg. 

ST. LOUIS 

Beck, Esther I., 709 Olive St. 

Gaebe, Mildred’ L., 908 Olive St. 

Hopmeier, oa ‘Ly 709 Olive St. 
opmeier, illiam H., 709 Oli St. 

SPRINGFIELD iti: 

Craig, Edna S., 710 S. Jefferson 

ANA 


BILLINGS 
Hurt, Nathan H., 3008 Second Ave- 
nue, N. 


Firm 
Beltone Hearing Aid Center, 3008 
Second Ave., } 
NEBRASKA 
LINCOLN 
br Arey 9 Laura L., 614 Sharp Bldg. 


Hess, Ernest J., 313 S. 15th St. 
— Ww. Harold, M-4 Medical Arts 
g. 
NEVADA 
RENO 
Morris, William G., 222 Byington 
Bldg. 


Firms 
Nevada Hearing Service, 222 Bying- 
ton Bldg. 


NEW HAMPSHIRE 
FRANKLIN 
Griffin, Rodney A., II, 330 Central 


Ave. 

NEW JERSEY 
CAMDEN 
Freeman, Donald A., 632 Federal 


t. 

E. ORANGE 

Hagen, Erling M., 500 Main Street 

JERSEY CITY 

ahs, Raymond Z., 40 Journal 
Square 

NEWARK 

Davis, ieee H., 671 Broad St. 


7 Hearing Genter, 671 Broad 


PATERSON 

Ellis, Marie E., 115 Market St. 
Ellis., William, 115 Market St. 
RUTHERFORD 

Frati, Amelia S., 30 Orient Way 
VINELAND 

Kotok, Leslie N., 702 Embassy Ter- 


race 
NEW YORK 
ALBANY 
Biglow, Maria M., % State St. 
McGrath, James H., 214 Lark St. 
AUBURN 
Hunter, Margaret, R.N., 404 Au- 
burn Savings Bank Bldg. 
BAY SHORE 
VanderHorst, David A., 39 S. Clin- 
ton Ave. 
BINGHAMTON 
Klausner, Karl R., 6 Court St. 
Sigel, an A., 605 Press Bldg. 
BROOKL 
Byrnalison, , W., 162 Monta- 
gue S 
— — R., 1004 Montgom- 


Tenaglia, Robert R., 1 DeKalb Ave., 
Suite 304 





Firms 
Hearing Aid Specialists Company, 
1 DeKalb Ave., Suite 304 

BUFFAL 
Liput, Edvard A., 622 Genesee Bldg. 
Swift, George S., 1339 Rand Bldg. 
Swift, Grace M., 1339 Rand Bldg. 
GLEN FALLS 

. A.. P. 0. Box 138 
Pulver, Fred N., 313 Ridge St. 


HEMPSTEAD 

“ » Warren, 44-B N. Franklin 
St. 

JAMAICA 

yy Leonard, 161-10 Jamaica 
ve 


Schiller, 1 Paul, 89-14 Sutphin Blvd. 
Schiller, — H., 89-14 Sutphin Blvd. 


Wescott, Gerald R., 7 Main St. 
MOUNT VERNON 
Marcus, Eugene, 4 Cottage Ave. 


(continued on page 16) 
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MAGIC 
WORLD 
OF SPEECH 


Opens to Youth 


reprinted from 
Chicago Sunday Tribune 


By Leslie Ator 


Because group education is 
especially important for deaf 
children, 12 north and north- 
west suburban couples recently 
began a five week summer 
course for their deaf preschool 
children. 

Classes for the 12, between 3 
and 5, are held from 9 a.m. un- 
til noon week days in Oakton 
school, Park Ridge. Six attend 
every day; the remainder, two 
or three days a week. 


All Speak Now 

Each pupil differs in his abil- 
ity to hear. Before classes be- 
gan, two of the children could 
speak sentences, and _ several 
could say a few words. The re- 
mainder made indistinguishable 
noises when they wanted atten- 
tion. Now all 12 speak a few 
words. Their progress is at- 
tributed to the know-how of the 
teacher, Miss Mary Stack, De- 
troit, Michigan, and their par- 
ents’ understanding help, but 
most important, is their will to 
learn, stimulated by learning to- 
gether. 

“T don’t know if it’s something 
innate, but they want to talk,” 
said Miss Stack. “They are in- 
terested when they succeed... 
and in what the other children 
can do. They watch each other.” 
Said a mother of her son: “He’s 
getting competition. He’s learn- 
ing because other children are 
showing him.” 

Mothers Start Course 

The course started largely 
thru the efforts of two pupils’ 
mothers, Mrs. Floyd Lehmann, 
Glenview, and Mrs. Vernon Bo- 
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man, Arlington Heights. They 
and other mothers of deaf pre- 
school children talked to Miss 
Genevieve Drennen, state con- 
sultant for children with impair- 
ed hearing, after she had spoken 
at a PTA meeting last March. 

They were concerned that 
“there have been no permanent 
educational facilities for deaf 
children in the northwest and 
north suburbs,” according to 
Mrs. Lehmann. “As a result, 
some children have to travel 
hours into the city, some to 
Evanston if there is room for 
them, and some are sent to resi- 
dential schools as young as 3, 4, 
or 5 years old,” the mother 
said. Mrs. Lehmann adds that 
education of deaf children should 
be on a year around basis, since 
they learn thru a slower process 
(sight and touch) than do hear- 
ing children. 

Teaching Method 

Each of the pupils wears a 

hearing aid, which is regulated 


to a “comfortable loudness.” 
Other equipment is a set of head 
phones, which is regulated for 
each ear. The head phones are 
part of a complete amplification 
unit, including individual con- 
trol boxes, a three speed phono- 
graph, a radio, and a micro- 
phone, which enables each child 
to hear his own voice. Other 
teaching aids are brightly col- 
ored pictures and charts, and a 
“daily newspaper.” 

The integrated curriculum 
consists of lip reading, speech, 
reading, and dancing. Since all 
lip reading is based on discrim- 
ination between two movements 
of the mouth, Miss Stack always 
teaches her subjects two words 
easy to distinguish in lip read- 
ing at once. 

She gets a child to watch her 
mouth pronouncing the whole 
word, so the child will imitate 
it. If she is teaching “top” and 
“ball,” she displays the real ob- 
jects. After the words are mas- 














Diane Brinkman says “eye” in imi- 
tation of teacher, Miss Mary Stack 
of Detroit who is teaching a five 
week course for 12 deaf pre-school 
children at Oakton School, Park 
Ridge, Illinois. Billy Lang (left), and 
Martin Burk look on as Miss Stack 
helps Diane associate picture of eye 
with the child’s own eye and sound 
of the word. 





Scott Engedahl speaks vowel sound 
“ee” into microphone, listening with 
aid of their earphones, (from back) 
are Martin, Billy, Laddie, McKeown 
and Trude Georgeson. Teacher uses 
appealing pictures, such as one of 
the movie and TV star William Boyd, 
to illustrate sounds and words. 


Miss Stack and Martin do a little 
fancy stepping. Teacher, who has 
taught deaf children for 14 years 
says pupils “seem to look forward 
to going to school each day” and 
“they enjoy dancing tremendously.” 


Martin says “bow-wow” into micro- 

phone as (from left) Scott. Trude, Lad- 

die, and Billy await their turns. 

Miss Stack is demonstrating im- 

portance of learning syllables, as 

well as single sounds and whole 
words. 
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tered, she shows the printed 
word, “top.” The pupil then 
has to point to the picture of the 
top, saying the word. We’re 
building from vocabulary into 
use in language. 


Seeing Words 

Books made by parents illus- 
trate progression from a single 
sound, like “ee” to nouns and 
verbs, which pupils will even- 
tually combine into sentences. 
Miss Stack believes that to have 
the child “see spoken the whole 
word and then break it down 
into its parts” is the best teach- 
ing method. 

Getting the children to see 
there’s a difference between two 
words, and getting them to ap- 
ply that knowledge is the hard- 
est thing to teach, Miss Stack 
believes. She finds lip reading 
more difficult to teach than 
reading, because lip reading in- 
volves “watching a moving sym- 
bol that will change from per- 
son to person and from time to 
time.” In a few cases, she has 
to work with a child to over- 
come a handicap in addition to 


deafness, such as difficulty in 
moving the speech muscles. 


Parents Learn, Too 


Parents have received train- 
ing, too, by visiting classes. 
They also coach their children at 
home with the aid of the books 
they have made. 

Miss Stack believes her pupils 
“have done tremendously well 
for such a short time, and says 
that her 5 year old pupils will 
enter first grades for deaf chil- 
dren this fall. 

Pupils’ mothers want the 
classes to be held next summer, 
according to Mrs. Lehmann. 

Among those aiding the par- 
ents with the school: Blair 
Plimpton, superintendent of 
Park Ridge schools, who offered, 
to the group, use of the Oakton 
school kindergarten room, and 
J. M. Trittenbach, Melody Mas- 
ter Manufacturing company 
president, who helped supply 
equipment. Parents pay toward 
Miss Stack’s salary and books 
and paper in proportion to the 
time their children spend in 
class. 





THE ANSWER to Your 


IMPRESSION PROBLEM 


ce AUDALIN 
the distinetive 


Ear Impression Material 


————— ee 
It is leading in dependable 
ance because it is 


* Easy to apply — no oil 
no need to hurry 


* Does not stick to hands and 


ears, and smells good 
No burning to the ear 


Even children are pleased by it 


perform- 


used — 





Large (1 lb.) package with 


Sample six-unit 
DNS ids waddeesd inde mnbmeda 





MCASUTING CUPS ..nceeeeeeceececs 


Satisfaction guaranteed or money back 











Phe NUDIPLAST Company 


3623 Lake Street 
Melrose Park, Illinois 











You'll never know 
until you try 





AUDITORY TRAINING EQUIPMENT 


for HOME 


The clear, distinct and NATURAL quality 
of sound found only in MELODY MASTER 
Auditory Training Equipment is now known 
in 46 countries — in homes, in schools, in 
This is the equipment described in 
this issue of Audecibel Magazine, as in- 


cilnics. 


- ger SCHOOL 


Illinois. 


Write today for details for individual or any size group estimate 


MELODY MASTER MANUFACTURING co. 


2842 N. CICERO AVENUE 


CHICAGO 41, ILLINOIS 





stalled at the Oakton School, Park Ridge, 


Used for more than ten years to find and 
develop residual hearing (where all other 
means and equipment have failed) as well 
as in all areas of speech correction and 
improvement. 
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NEW YORK (continued) 


NEWBURGH 

Blauvelt, Eleanor, 184 Broadway 
Blauvelt, Livingston, 184 Broadway 
NEW YORK 

Berman, William, 48 E. 43rd St. 
Manny, J. W., 48 E. 43rd St. 


Firms 
J. W. Manny, Inc., 48 E. 43rd St. 
OSSINING 
Macken, John T., Scarborough Park 
—, Leland? E..Scarborough 
ar 
PATCHOGUE 
Pomponio, Charles‘ A., 48 North 
Ocean Ave. 
POUGHKEEPSIE 
Necol, Joseph C., 35 Market St. 
Firms 
Maico Hearing Service of Pough- 
keepsie, 35 Market St. 
ROCHESTER 
Freeman, Jennie H., 42 North St. 
SLINGERLANDS 
Harvey, Andy B., 23 Thorndale Rd. 
SYRACUSE 
Brown, Angus, 210 Highland Ave. 
Whittington, Harriet L., 316 S 
Warren 
Firms 
Maico Hearing Aid Centre, 210 
— Ave. 


ROY 
i Anthony E., 358 Broad- 
way 
NORTH CAROLINA 
RALEIGH 
Ridgeway, Herbert L., Professional 
Bldg. 
NORTH DAKOTA 
FARGO 
McLean, Patricia N., 104! 


way 
GRAND FORKS 
Knutson, Ruth S., 16 Henry Office 


Bldg. 
OHIO 
AKRON 


Miller, Leonard L., 753 First Natl. 
Tower Bldg. 


4 Broad- 


Firms 
Maico Akron Hearing Service, 753 
First Natl. Tower Bldg. 
ALLIANCE 
oa, Fred F., 128 E. Market 


Trautman, Pauline C., 128 E. Mar- 
CANTON 
Firms 
Maico Canton Hearing Service, 
Suite 800 First Natl. Bank Bldg. 
CINCINNATI 
Ellis, Irene E., 505 Provident Bank 
Bldg 
Foster, Stanley K., 156 E. 4th St. 
Tischbein, Robert J., 156 E. 4th St. 
Firms 
. ss Foster and Associates, 156 E. 
th St. 
CLEVELAND 
Clark, Richard L., Jr., 611 Park 
Bldg. 
Kearns, Alice K., 11 Colonial Arcade 
= George J., 3311 Archwood, 


Lange Arthur W., 11 Colonial Ar- 


e 
Utley, J. Leland, 725 Rose Bldg. 
Utley, 3 ee a +» 725 Rose Bldg. 


— of we. Inc., 611 Park 


c OLUMBUS 

Ffsher, Fannie S., 10 East Town St. 

Fisher, Gail D., 10 East Town St. 

Kelsey, John C., 327 E. State St. 

= ede Margareta C., 327 E. State 
st. 


Firms 

Maico of Columbus, 327 E. State St. 
CUYAHOGA FALLS 

Baird, William W., 1228 Grant Ave. 

DAYTON 

Eaton, Kenneth B., 409 Commer- 
cial Bldg. 

Eaton, Virginia R., 409 Commer- 
cial Bldg. 

McLean, Louis, 301 Ludlow Bldg. 

Shorten, Helen M., 502° Hulman 
Bldg. 

Shorten, Raymond B., 502 Hulman 

Bldg. 


Page 16 


Firms 
Dayton Hearing Center, 409 Com- 
mercial Bldg. 
FRANKLIN 
Good, William C., 


KENT 
Sherry, Al R., 162 E. 
LIMA 


106 S. Main St. 
Main St. 


Councilman, Dorothy, 305 Steiner 
Bldg. 
Jones, Claudia, 305 Steiner Bldg. 


irms 

Hearing Aid Center, 305 Steiner 
-- 

NEWA 

Brown, = O., 133 Neal Ave., 
Sox 254 


NEW PHILADELPHIA 


Hatfield, Jess, 327 W. High Ave. 
PIQUA 

Hauschildt, Rachel L., 1242 W. 
High St. 

TOLEDO 


Conaway, Fred J., 432 Superior St. 

Griffith, Martin T., 432 Superior St. 

Luebbe, Joseph H., Jr., 432 Super- 
ior St. 

Miller, Glenn B., 310 Summit St. 

Wilson, Helen E., 420 St. Clair St. 

Wilson, we A., = Saad St. Clair 


Beltone Toledo ll 432 Super- 
ior St. 

Maico Toledo Company, 420 St. Clair 

WARREN 

Sake, Alexander, Jr., 144 Chestnut 
St., NE 

Firms 

Warren Hearing Aid Center, 144 
Chestnut St., Nk 
YOUNGSTOWN 

Cluse, Othal L., 20 W. Federal St. 

Greenberger, S. Henry, 509 Schween- 
Wagner Bldg. 


a 
Beltone Y y, 509 
Schween-W agner "Bh 
Hearing Aid Center, 20 W. Federal 
St. 


OKLAHOMA 
OKLAHOMA CITY 
Metcalfe, Walter L., 2001 Liberty 
sank Bldg. 





Firms 
Beltone Hearing Service, 2001 Lib- 
erty Bank Bldg. 


TULSA 

Johnson, Rubein V., 213 South Main 
OREGON 

PORTLAND 

Christiansen, Newil H., 712 S. W. 


%th St. 

Marx, Harry L., 712 S. W. 9th St. 
Satchwell, Florence, 631 S. W. Alder 
Firms 
Beltone Hearing Center, 712 S. W. 

oth St. 


PENNSYLVANIA 
EASTON 


Van Hart, Arthur H., 406 North- 
ampton St. 
S<RIE 


Elbaum, Max, 322 G. D. 
Bldg. 


Saldwin 


Firms 
Beltone Hearing Service, 322 G. D. 
taldwin Bldg. 
HAZLETON 
Swoyer, Howard Nelson, 553 N. 
Laurel St. 
Firms 
Maico Howard Company, 553 N. 
Laurel St. 
HONESDALE 
Blauvelt, Barker S., 
PHILADELPHIA 
“ome Millard K., 108 S. 16th 
ot. 
Mynders. A. P., 
PITTSBURGH 
Bartley, Robert A., 
Arcade 
Byers, Alice J., 1202 Empire Bldg. 
Clark, Clarence M., 801 Clark Bldg. 


Box 644 


1518 Walnut St. 


3010 Jenkins 





FOR WEAK VOICES | 





Macnovix 





Transister Speaking Aid and Amplifier 














LARYNGECTOMEES 


FOR 
PARALYSIS 


OLD AGE 








POCKET SIZE - LIGHT - VERSATILE - HIGHEST QUALITY 


The Macrovox, a voice amplifier, is a high quality instrument, 
weighing only 8 ounces — the size of a pack of cigarettes. 
With the care given a watch it will give years of unfailing 


service. 


Perfect in a car or public places. 


Now used by 


lawyers, salesmen, accountants, conference groups of 30 to 
40 people. 


You may send $50.00 for trial unit. Fully refunded 
if not as advertised. 

















Huff, Beatrice S., 1666 Montpelier 


aAve. 

Huff, William C., Jr., 1666 Mont- 
pelier Ave. 

Johnston, James J., Sr., 704-5 High- 
land Bldg. m 

Morton, James E., 1202 Empire Bldg. 

irms 

Audiphone Company of Pittsburgh, 
1202 Empire Bldg. 

C. M. Clark Co., 801 Clark Bldg. 

Maico Pittsburgh Co., 3010 Jenkins 
Arcade 

READING 

Heim, Paul P.. 120 N. 9th St. 

STROUDSBURG 

Greinert, Marguerite J., 761 Main 
am 


Rete Ellis E., 17 North Duke St. 


RHODE ISLAND 
PROVIDENCE 
Holmes, Charles P., 146 Taber 
McElroy, Edward J., 69 Empire St. 


SOUTH DAKOTA 


SIOUX FALLS 
Roland, John G., 124 W. 9th St. 


CHATTANOOGA 

Dowlen, James C., 744 McCallie Ave. 

KNOXVILLE 

Allen, George N., 505 W. Church 
Ave. 

Levy, Melvin A., 313 W. Church 
Ave. 

Reeve, Jeanne M., 820 State at Main 

Firms 

Tennessee Hearing Service, 505 W. 
Church Ave. 

MEMPHIS 

Aagatl, Thomas E., 26 South Second 


St. 
Jones, Paul S., 1626 Exchange Bldg. 


irms 
Arnold Hearing Aid Company, 26 
South Second St. 


EXAS 
ABILENE 
Pyeatt, Bruce N., Box 562 
BEAUMONT 
Bise', Devon M., 405 Bowie St. 
DALLAS 


Bloom, Lloyd L., 2110 Mercantile 
Bank Bidg. 

Cooley, Rubicate, 204 N. Ervay 
Durbin, Chris C., 204 N. Ervay 

Hamilton, Henry, 1102 National City 
Bide. 

Merri!l. Everette P., 204 N. Ervay 

Wofford, William B., 4429 San Car- 


os 
FT. WORTH 
Higgins R. H., 615 W. 10th St. 
Knox, Charles H.. 615 W. 10th St. 


Firms 
R. H. Higgins, Inc., 615 W. 10th St. 
HOUSTON 
Glikin, Paul, 6611 Main St., The 
Medical Towers 
Smith, W. Frank, 425 W. Bldg. 
Firms 
Audivox C y of Houston, 420 
Melrose Bldg. 
W. F. Smith Company, 425 W. Bldg. 
LUBBOCK 
a Agnes M., 1705 Ave. O. 
, George ae 1705 Ave. Q. 


Fir 
Holland Hearing Guan, 1705 Ave. 
SAN ANTONIO 


Aldridge. James, 1534 Thoraine Blvd. 
Contmgty, W. Hugh, 125 E. Travis 
St. 





Irwin. P. Ross. 712 Majestic Bldg. 
Firms 

Alamo Hearing Service, 125 E. 
Travis St. 

Audiphone of South Texas, 712 Ma- 
iestic Bldg. 

TYLER 

Aber, Karl H., 216 E. Front St. 

WACO 

Eaton, Charles W., 108 S. 8th St. 

Lucenay, Ted C., 506A _ Franklin 


Ave. 
VERMONT 
BURLINGTON 
Schell, Ralph I.. 361 S. Winooski 


Firms 
— ne Service, 361 S. Wi- 
nooski 
WASHINGTON 

EVERETT 

= Benjamin J., 

¥ 
OLYMPIA 
Bruner, Daniel E., 106 E. 4th Ave. 


SEATTLE 
—_— Mildred A., 311 Seaboard 
dg. 


(continued on page 17) 
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Dahlberg 


creates 

a new 
concept in 
hearing 
glasses! 








THE ONLY PRACTICAL METHOD FOR SEPARATE FITTING 
AND SERVICING OF HEARING AND OPTICAL COMPONENTS 








pre-cut, pre-hinged 


~ | 


proper : 
fitting instantly! 


























enging all other eyeglass hearing aids 
for appearance, performance, 


user convenience and comfort... 
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re) THE REVOLUTIONARY NEW 
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<Y 
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BINAURAL HEARING GLASSES 





WITH REPLACEABLE 
TEMPLE TIPS 











Truly...the world’s 
finest combination 
of hearing and 
visual correction! 


Clean-cut, advanced styling. Choice of 

colors. Fashionable silver inlay 
\ temple designs (Optional). Fit all 
frames. Slim, light-weight. 





- - Snug-fitting - No bulk 
Ra. anywhere + Conveniently- 
located continuous volume 
control + Four transistors 
« Six tonal adjustments 

« Shock-mounted 
microphone + Pull-out 
battery compartment for 
long-lived RM-675 
battery - More 

useable power 
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o0-second 











on-the-spot 
service 


WITHOUT INTERRUPTION 












TO USER’S HEARING 


OR VISUAL NEEDS! 
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Satisfied user leaves. Total time elapsed 50 seconds! 


~ Now! Dahlberg “Temple Tips” permit 
hearing and optical specialists to work 
cooperatively. ..for maximum user benefits! 


HEARING AID CONSULTANT makes proper fitting of hearing 
aid, supplies temples and temple tips. 


OPTICAL SPECIALISTS make all adjustments and fitting of temples entirely 
at Temple Tips! No hinging. No bending. No cutting. 


feu (atic Cur EASIER TO SELL! FASTER TO FIT! BETTER TO SERVICE! 
... THAN ANY OTHER HEARING GLASSES EVER MANUFACTURED. 
WRITE TODAY FOR FRANCHISE OPPORTUNITIES. 


another progressive product from THE ( DAH LBE RG COMPANY 
Golden Valley + Minneapolis 27, Minnesota 
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results were generally poorer 
with a hearing aid than without 
one. A vacuum tube hearing 
aid was issued on a loan basis 
to each of these patients for a 
one month period and they were 
enrolled in a program of inten- 
sive individual and group audi- 
tory training. These late model 
vacuum tube instruments were 
made available to us by local 
hearing aid audiologists who 
service the clinic or by patients 
now using transitorized hear- 
ing aids who donated their 
vacuum tube models to us. The 
vacuum tube aid issued to the 
patient was used throughout 
the therapy program. 
Following this intensive pro- 
gram of therapy, a hearing aid 
evaluation was re-scheduled and 
the same aids used in the initial 
examination were _ re-tested. 
Speech reception thresholds, dis- 
crimination scores and subjec- 
tive reactions were compared for 
the different transistor aids 
used on the two evaluations. 
Test results in general were 
significantly superior on the re- 
peat hearing aid evaluation than 
on the initial test. Following 
the therapy program, it was pos- 
sible to recommend hearing aids 
to each of the patients and fol- 
low-up studies indicate generally 
successful adjustment to ampli- 
fied sound. More significant 
than the percentages of im- 


provement. in discrimination 
testing shown on the repeat 
evaluation, however, was the 
change in the patient’s feelings 
about the adjustment to a hear- 
ing aid. Our patients came to 
us at the time of the re-evalua- 
tion with a knowledge of the 
basic operation of a hearing aid 
and a familiarity with the test 
situation. They knew how to 
adjust the volume control, how 
to change the battery, and how 
best to wear the instrument. 
They were able to differentiate 
subjectively the acoustic char- 
acteristics of different hearing 
aids. In short, these patients 
were prepared for the evalua- 
tion and because of their im- 
proved response to amplification 
following the training program, 
we were able to recommend a 
suitable hearing aid and to 
achieve a successful adjustment 
to it. 

Not all hard of hearing per- 
sons require a complete “objec- 
tive” hearing aid evaluation. 
Individuals whose hearing loss 
is predominantly of the conduc- 
tive type (an impairment of the 
sound conducting apparatus of 
the ear secondary to middle ear 
infection or otosclerosis) re- 
quire an instrument having suf- 
ficient gain and output to over- 
come the degree of obstruction 
created by the disease. For 
them, detailed tests of speéch 
reception thresholds, tolerance, 
discrimination, etc., with a va- 
riety of hearing aids is not only 
unnecessary but involves a waste 





of valuable clinic time. The fact 
that an Audiology clinic offers 
a wide variety of diagnostic 
and therapeutic services to the 
hearing handicapped patient 
does not mean that all patients 
referred to it should be indis- 
criminately subjected to all as- 
pects of the program. 

The Audiology clinic should 
offer as part of its diagnostic 
service to patients with predom- 
inantly conductive type hearing 
impairments, a “hearing aid 
consultation” rather than the 
standard “hearing aid evalua- 
tion.” During this visit, the 
clinician explains and demon- 
strates to the patient the differ- 
ent ways in which current tran- 
sistor model hearing aids may 
be worn. The advantages and 
shortcomings for the particular 
patient of eyeglass aids, “behind 
the ear” and “in the ear” aids, 
barrette and tie-clip aids, and 
conventionally worn aids are 
carefully considered. After a 
decision as to the best manner 
of wearing the aid is reached, 
the patient is referred directly 
to the hearing aid audiologist 
for such an instrument and the 
approximate gain and output re- 
quired is specified. In the case 
of some patients, the clinician 
may prefer to recommend a spe- 
cific model and adjustment be- 
fore making the referral to the 
hearing aid audiologist. Pa- 
tients with conductive losses of 
hearing may and often do re- 
quire some or all of the thera- 


(concluded on next page) 
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Dytert, Stanley M., 612 Medical Rawlings Opticians, Inc., 221 7th St. Wynn, Norman E., 739 N. Broad- 
ant | wae aie ab Rawlings Opticians, Inc., 418 Avery way, Suite 200 
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Kaine, Irving B., 86 Bloor, West 


MacDonald, Joseph D., 181-183 
Yonge St. 
Firms 
Maico Hearing Service of Toronto, 
Ltd., 850 Yonge Street 
WINDSOR, ONTARIO 
os George J., 50 Long St., 


Hockin, Alfred J., 376 Cartier Place 

my Kenneth R., 376 Cartier 
*lace 

MONTREAL, QUEBEC 

Kesler, William E., 1529 Sherbrooke, 
W. 
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SAO PAULO 
Mroz, Josef, Rua Barao De Itape- 
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Reichenberg, Capt. Gustav, 60 Mark- 
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peutic aspects of the Audiology 
program including auditory 
training, vocational counselling, 
and speech therapy. However, 
they need not be subjected to a 
detailed, hearing aid evaluation 
of the type described. 

The “objective” hearing aid 
evaluation is of value, when 
properly performed, for the 
patient with a perceptive hear- 
ing impairment if preceded by a 
careful program of auditory 
training. The test results ob- 
tained on a hearing aid evalua- 
tion which follows a program of 
auditory training appear to be 
more stable and consistent than 
those which are obtained on the 
patient uninitiated to amplified 
sound. Consequently, such a 
therapeutic program preceding 
the hearing aid evaluation will 
make possible a more meaning- 
ful and clinically sound recom- 
mendation as to the hearing aid 
best suited for a_ particular 
patient. 





Encountering New Earmold 
Problems With Hearing Aid 
Glasses? ? ? ? 


MANY DEALERS ARE - - 
AND ARE FINDING 
A SOLUTION WITH Mid-States 


SOFTEX and NUTEX EARMOLD 


SOFTEX and NUTEX EAR- 
MOLDS have swept the nation 
used conventionally — Now ap- 
plied to hearing aid glasses, 
SOFTEX and NUTEX EAR- 
MOLDS are proving THE AN- 
SWER to close acoustical seal 
with comfort to the user. 


SOFTEX and NUTEX were de- 
veloped by hearing aid people 
for hearing aid people. 


CHARTER MEMBERS: 
Hearing Aid Industry 
Conference, Inc. 





Wichita, Kansas 


“The QUALITY Earmold Facility” 
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The type of research referred 
to in the present paper seems to 
have relevance to the patient 
and the clinician. The patient 
with this type of hearing loss 
must realize that he cannot 
expect to be evaluated for and 
receive immediate benefit from 
a hearing aid. He will first need 
to learn to use a hearing aid and 
become accustomed to its acou- 
tic properties. He will require 
careful instruction in using his 
hearing, amplified by a hearing 
aid, and his eyes for maximum 
comprehension of speech. Only 
then will it be possible for the 
clinician to perform a meaning- 
ful evaluation to determine 
which hearing aid is best suited 
for him. The clinician is cau- 
tioned that many patients with 
neural deafness, unaccustomed 
to amplified sound, must be 
trained for diagnosis before a 
decision can be reached regard- 
ing a specific hearing aid for 
him. He is reminded that a dis- 
crimination score is not an un- 
changing measure and that aud- 
itory training and exposure to 
amplified sound will improve 
test results in many cases. The 
diagnostic and therapuetic serv- 
ices of the Audiology clinic can 
best be utilized for these pa- 
tients with perceptive losses who 
have great difficulty in adjust- 
ing to amplification. Much ad- 
ditional research is needed to 
find means of improving our 
electro-acoustic instrumentation 
and therapeutic procedures for 
such patients. Many patients 
with Meniere’s Diseases and 
non-peripheral forms of pres- 
byacusis (“Old age deafness”) 
receive little or no benefit from 
any of the available hearing aids 
and are unable to reach a satis- 
factory level of communicative 
efficiency. The resources of in- 
stitutions concerned with re- 
habilitation of the hard of hear- 
ing must be directed at solutions 
of these problems. The use of 
binaural hearing aids may of- 
fer some assistance to groups of 
patients who receive little bene- 
fit from prosthetic devices and 
therapy programs presently 
available. Only through a con- 
certed, cooperative effort on the 
part of all specialists concerned 





News About 
SHAA 


With the 1957 annual meet- 
ing of The Society of Hearing 
Aid Audiologists recent history, 
the new officers are already 
planning for the future. The 
place for the next meeting was 
already chosen before the con- 
vention was over. It was plan- 
ned to again convene at the 
LaSalle Hotel in Chicago in 
1958. Now we have the exact 
date when the society plans to 
meet. The date chosen is Octo- 
ber nineth, tenth and eleventh. 
With such pre-planning, we 
feel that the 1958 meeting can’t 
help but be a success. 

As of January 30 the follow- 
ing new members had joined 
the Society: 








Mrs. Glenn B. Miller, 310 Summit‘ Street, 
Toledo 4, Ohio. 
Penni Evelyn Miller, 415 Professional Bldg., 


Kansas City, Mo. 

Helen E. Wilson, 420 St. Clair, Toledo, Ohio. 

Herbert A. Wilson, 420 St. Clair, Toledo, 
Ohio. 

Orson W. Tock, 510 Broderick Tower, De- 
troit 26, Mich. 


New firm memberships were 
as follows: 
Audiophone Co. of Kansas City, 415 Profes- 
sional Bldg., Kansas City, Mo. 
Beltone Hearing Aids, 323 Symes Bldg., 
Denver 2, Colorado. 


Maico Toledo Company, 420 St. Clair, Toledo, 
Ohio. 


Up to January 30th, the So- 
ciety also had the following 
applications pending: 


Keith B. Campbell, 310 Medical Arts Bldg., 
Dallas 1, Texas. 

Charles N. Conte, 23 Arcade Bldg., Provi- 
dence, R.I. 

Donald J. Hosfield, 432 Superior Street, To- 
ledo, Ohio. y 

Dean L. Jones, 400 E. High Street, Jeffer- 
son City, Mo. 


Fred J. Sackett, 916 St. Joe. Rapid City, 
South Dakota. 

Carl Schwankhaus, 704 Francis Bldg., Louis- 
ville 2, Ky. 

Loren L. Stevens, 608 Tampa Street, Tampa, 
Florida. 


There was an_ application 
pending for the following firm: 


Beltone Hearing Service, 400 E. High Street, 
Jefferson City, Missouri. 





with the hard of hearing patient 
including the otolaryngologist, 
clinical audiologist, hearing aid 
audiologist, speech pathologist, 
and psychologist can we reach 
toward a solution of the many 
problems facing us in the total 
rehabilitation of the hard of 
hearing patient. 
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Audivox 
distributors 
can count on 


WORLD-FA 


en 
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From Boston to Bombay, hearing experts 
in schools, hospitals and industries rely on 
Audivox audiometers for accuracy and 
ease of operation. U. S. Veterans’ Admin- 
istration Centers from coast to coast 
choose audiometers by Audivox. The 
reason for this popularity? Audivox audi- 
ometers are time-tested. The very term 
“audiometer” was coined by Audivox, 
(suecessor to Western Electric Hearing Aid 
Division) pioneers in the audiometric field 
since 1922. It means a lot to you and to 
your client when you use an audiometer 
by Audivox. 














































7. 
@UCGIVOX searine avs 


SUCCESSOR TO Western Electric HEARING AID DIVISION 
123 Worcester Street, Boston, Massachusetts 


If you would like to become a member of the Audivox team, send us a description of your experience. 















Tuterchaugeable 


TEMPLES EASE FITTING PROBLEMS 
ON HEARING GLASSES 


Dahlberg introduces the new 
“temple tips” to the hearing 
aid industry. 


OR the first time, hearing 
glasses are now available 
which can be switched by the 
wearer simply and easily from 
regular glasses to sun glasses, 
from bifocals to reading glasses, 
or to any glasses at all in a mat- 
ter of seconds, it was announced 
by Kenneth H. Dahlberg, presi- 
dent of The Dahlberg Company. 
“This versatile product 
achievement is called the ‘Twin 
Optic Ear’, because it also sup- 
plies hearing binaurally where 
this is needed,” he said. 


Pre-Cut, Pre-hinged Temple 
Tips 

The secret of this amazing, 
new glasses-hearing aid combi- 
nation is a “temple-tip’ which 
is pre-cut, pre-hinged and comes 
in a variety of lengths and 
colors to fit and match any 
frame. The hearing aid length 
of the temple merely slips into 
the temple tip. These temple 
tips can be fitted to every pair 
of glasses the individual has. 
All the wearer has to do when 
he wishes to change into his sun 
glasses, or his bifocals, is slip 
the hearing aid temple sections 
off the glasses he is wearing, 
and instert them into the temple 
tips of his other glasses. It’s as 
simple as that! 

Advantages For Hearing, 
Optical Specialists 

It was pointed out that 
the “Twin Optic Ear’ also 
grealty simplifies the fitting of 
the hearing aid by the hearing 
aid specialist and fitting of the 
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glasses by the optical specialist. 
Both can operate separately and 
the user is saved fitting time 
and inconvenience. All needless 
passing of the instrument back 
and forth between hearing spe- 
cialist and optical specialist is 
eliminated. 


No Cutting, No Hinging 

After the hearing aid special- 
ist has fitted the hearing aid to 
the customer’s particular hear- 
ing loss, the optical specialist 
fits the temple tips to the 
frame. All hinging and cutting 
is by-passed. Thus, fitting the 
glasses on the part of the optical 
specialist is reduced to adjust- 


BEACH OR DRESS WEAR... 





ment of the temple tips and 
frame, instead of having to ad- 
just the entire hearing aid 
temple. 


50 Second Service—No 
Waiting 

Long waits by the customer 
for service on his hearing aid, 
or glasses, can also be elim- 
inated with the “Twin Optic 
Ear.” Should service be re- 
quired on a customer’s “Twin 
Optic Ear,” the hearing aid 
specialist slips off the hearing 
aid temples and inserts “loaned” 
units, while the wearer’s temples 
are sent to the factory for re- 
pair. Should service be re- 
quired on his glasses, the wearer 
may slip his hearing aid temples 
on a second pair of glasses. 
This does away with any inter- 
ference to his hearing or vision 
while repairs are being made or 
new lenses are being ground. 


Top Performance, Design 

Either temple conceals a sub- 
miniature 4 transistor circuit 
and components which give 
proper binaural, or single ear 
compensation for the individ- 
ual’s own hearing loss. The 
hearing aid temple lengths con- 
tain a handy swing-out battery 
compartment and new volume 
control for easy regulation of 
amplification. 


Same Hearing Aid - Different Glasses 





AUDECIBEL — FEBRUARY 1958 





Have You Seen 


MISSING YOUR COPY 


There is some _ misunder- 
standing about the length of 
time needed to get subscriptions 
recorded and your magazine 
coming to you on a regular basis. 

Those who mailed in _ sub- 
scriptions during the last of 
November or the first of De- 
cember may be, just now, re- 
ceiving their first regular issue 
of Audecibel. Our mailing list 
changes must go to the mailer 
by the 10th of the month of issu- 
ance. Therefore, it is possible 
that during the holiday rush, 
your subscription was delayed 
in the mail and did not get 


processed in time to receive the 
December issue. Since there 
was no January issue, this (Feb- 
ruary) may be the first you 
have received. If you want to 
get the very next issue of Aude- 
cibel (April) be sure your sub- 
scription reaches us by April 
first. 

If you move and do not leave 
a forwarding address, the post 
office returns your copy of 
Audecibel to us and your plate is 
removed from our mailing list 
since we do not know where to 
mail your copy. 


of Audecbel Magazine 


If you move and leave a for- 
warding address, the post office 
forwards your copy and even- 
tually sends us a notice of 
change of address. During the 
time that your copy is being 
forwarded and we have not 
received a change of address, 
your Audecibel may be delayed 
in the mail two or three weeks. 
Therefore it is important that 
you forward a change of ad- 
dress card to us as soon as you 
move. This is also a good policy 
for all other important mail 
since the delay in reaching you 
is considerable. 





of hearing. 


MAIL THE COUPON 
TODAY TO 

AUDECIBEL 

ROOM 702 

28 W. ADAMS AVENUE 
DETROIT 26, MICHIGAN 





EXTRA SUBSCRIPTIONS 


TO AUDECIBEL 


are avatlable at $3.00 £exr year 


¥> can help disseminate information about hearing problems by order- 


ing extra subscriptions to AUDECIBEL — official publication of the 
Society of Hearing Aid Audiologists. 


Send in your order for a subscription for members of your firm or 
organization who do not now receive AUDECIBEL. Or have an extra 
subscription mailed to your home, where you may read it at your leisure. 
Or send in a subscription for a friend who may be interested in problems 


Use the convenient coupon below to order your extra subscription. 


Be sure to get your subscription mailed to us before April first in 
order to get our next issue which will be mailed about April 20th. 





Name 


Address 


City .... 


() $3.00 ENCLOSED 





Please send A ONE-YEAR SUBSCRIPTION 
TO AUDECIBEL MAGAZINE TO: 


([) SEND ME A BILL 
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Laryngectomee 
cnuents and markets 


Wayne D. Brenkert, inventor 
of the Macrovox speech ampli- 
fier, was recalling the highpoint 
of his athletic career—a touch- 
down run in the Rose Bowl game 
of 1921. 

Brenkert, now 59, was quar- 
terback of the Washington and 
Jefferson College team. Their 
opponent was the University 
of California. 

Neither side had scored. Bren- 
kert broke loose on his own 35 


Wayne D. Brenkert 


Transistor Speaking Aid 


A special AUDECIBEL report prepared by 
ARTHUR W. O'SHEA Jr. 


yard line and went the length of 
the field for a touchdown—but 
it was called back. A teammate 
had been declared offsides. 

The final score of the game 
was 0-0. 

Brenkert graduated from 
Washington and Jefferson in 
1923, a major in business admin- 
istration, and went on to play 
three years of professional 
football for the Akron (O.) Pros. 
At the same time he worked in 





INDUSTRIAL 


DEAFNESS 


By Joseph Sataloff 
Jefferson Medical College 


A fundamental reference book in in- 
dustrial noise and deafness for oto- 
logists. Section 1 deals with the 
physics of sound, anatomy of the ear, 
causes of deafness, medico-legal as- 
pects, and basic problems in conser- 
vation of hearing; Section 2 tells 
how to measure noise; Section 8 tells 
how to measure hearing. 350 pages, 
6 x 9, 75 illustrations, $8.00. 


Remittance must 





28 W. Adams 








Room 702 


The 
MEASUREMENT 
of HEARING 


By Ira J. Hirsh 


Central Institute for the 
Deaf, 
Washington University 
School of Medicine 


Brings together basic experimental 
information about acoustics, electro- 
acoustic equipment, psychology of 
hearing, and other related topics, 
and applies this information to var- 
ious aspects of the measurement of 
hearing. The book is designed for 
clinical otologists and others en- 
gaged in experimental work on 
hearing. 360 pages, 6 x 9, 120 illus- 
trations, $6.50. 


accompany order to: 


Detroit 26, Mich. 








the sales department of Good- 
year Rubber Co., at Akron. 

From that time until his in- 
vention of the Macrovox two 
years ago, Brenkert’s business 
career was varied but had one 
common point—it was centered 
in the Detroit area. He is a nat- 
ive of suburban Highland Park. 

Brenkert has been in business 
for himself since. 

The first Macrovox was the 
result of Brenkert’s own frus- 
tration with the limitations on 
the volume of his speech after a 
laryngectomy. 

“It was awfully hard to com- 
pete with surrounding noises,” 
he recalls. 


One day he conceived the 
idea of microphone and amplifier 
all in one unit, an instrument 
that could give him the voice 
projection he needed. He pur- 
chased a transistor radio, tore 
it apart, and reassembled cer- 
tain components. 


With the aid of an electronics 
engineer, he was able to have 
the unit designed into a pack- 
age 334.” x 214” x 114”. With 
a little more work he was able 
to overcome the problem of 
acoustic feedback, quite an ac- 
complishment in a microphone 
& loudspeaker small enough to 
be worn on the body. 


Although Brenkert pleads ig- 
norance of wide _ electronic 
knowledge, he has hooked a jack 
into the radio of his car and 
uses it to amplify his voice to 
carry on conversations while 
driving. 

It works fine even at high 
speeds in city and highway traf- 
fic, he reports. 

Brenkert recently celebrated 
his 35th wedding anniversary. 
His wife’s name is Jeannette. 
They have three daughters and 
six grandchildren. 

His hobby is making model 
cars but he has been doing less 
of it lately. “It’s a little hard 
on my eyes,” he explains. 

He also has less and less time 
to follow his hobby since he wel- 
comes inquiries from any one 
with a problem stemming from a 
laryngectomy — not a medical 
problem, but those involving 
how to make the best of it. 
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THE 
FIRST COMPREHENSIVE 
COMPLETELY AUTOMATIC 


HEARING 
TESTING 


COMPUTER 


























METHOD 


@ COMPLETELY ACCURATE 
@ ACCURATE, RELIABLE VALID TESTS 
@ TESTS ALL THREE DIMENSIONS OF HEARING 
@ ACCURATELY MEASURES TRUE BINAURAL 
HEARING 


@ NON-SUBJECTIVE 


@ 100% CONFIDENTIAL 
@ REQUIRES NO TRAINED TECHNICIAN 
@ PORTABLE 
@ SPEED AND SIMPLICITY MAKES 
FREQUENT TESTING ECONOMICAL 
@ NO SOUNDPROOF ROOM REQUIRED 





























Available Now To Industry 


Sales Rights Available — 
Your Inquiries Invited 


Send for Descriptive Brochure 


Assuetiest Froineesine Cocnocatton 


138 MELLIE ESPERSON BUILDING HOUSTON 2, TEXAS 
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